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MPOTHO3YBAHHS IMMPOJAXKIB TPOJYKTOBOI KOMIIAHII 3
BUKOPUCTAHHAM GRADIENT BOOSTING

BinHMIBKHI HAITIOHANBHAN TEXHIYHAN YHIBEPCUTET

AHoTanis

Hany pobomy npuceaueno npoeHo3y8anHio Kinbkocmi npoodadicie 3 guxopucmanuam arcopummy Gradient Boosting. B
pamrax 00CaiOHceHHs NPosedeHo nepedodpPoOKy OaHUX, BUKOHAHO PO38I0Y8ANbHUL AHANI3 OAHUX, PO3POOIEHO Modeb
0/ NPO2HO3Y8AHHL KLIbKOCI npodadicie ma nposedeHo it mecmysanns. Mooenv 0y10 nepegipeno ma niomeepoxicero it
eexmugHicmb HA OCHOBI paHiuie Hegi0OMUX OaHUX.

Katouosi caoBa: Gradient Boosting, mammHHe HaBuYaHHS, NepeqoOpoOKa JaHMX, HOpMallizallis, aHalis,
MPOTHO3YBaHHS KiIBKOCTI IPOAAXKIB.

Abstract

This work is devoted to forecasting the number of sales using the Gradient Boosting algorithm. As part of the study,
data reprocessing was carried out, exploratory data analysis was carried out, a model for predicting the number of sales
was developed and tested. The model was tested and its effectiveness was confirmed based on previously unknown data.
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Beryn

AHcaMO0eBi MeTOAM MaIlMHHOTO HaBYaHHS, Taki sk Gradient Boosting, BUKOPHCTOBYIOTHCS B 3amadax
MPOTHO3YBaHHS CKJIATHUX CUCTEM, OCKIJIbKM BOHU MAlOTh BUCOKY IMPOAYKTHBHICTh y PO3Mi3HABAHHI CKIIaIHUX
3aJIeKHOCTEH B JaHMX, LI0 € BaKIMBUM JAJISl CTBOPEHHS MOJENi MPOTHO3YBAaHHS KiUIBKOCTI MPOAAXKIB.
Anroputm Gradient Boosting no3Bosie aHami3yBaTH TEHAEHIIT Ta OI[iHIOBATH BIUIHB (haKTOPIiB Ha MPOAaXKi,
3a0e3Mevy0YH BUIIY TOYHICTh IPOTHO3Y TOPIBHSHO 31 MPOCTIIMMHU MOJICJISIMU MalllMHHOTO HaBYaHHS.

MeTor0 AaHOTO JOCHIIKEHHS € CTBOPEHHS MOJISIN JUIsl MPOTHO3YBAaHHS KUIBKOCTI MPOAAXiB Ha OCHOBI
icropuunux, Ta Gradient Boosting € 4y1oBUM iHCTpYMEHTOM JIJIsl pO3B’sI3aHHS TaHOI MPOOIeMH.

®dopmyBaHHS AaTaceTy

VY upoMy JOCTiIKEHHI BUKOPUCTAaHO BiAKpuTHi Habip nannx Company Financials Dataset, aBTopom sikoro €
Atharva Arya, Ha0ip € 3arajgpHOnOCTYNHUH Ha tatdopmi Kaggle[1]. Januii Habip faHuX Ma€e BENUKY KiTbKICTh
HEO0OpOOJIEHNX NMaHWX, sIKi HE BIMMOBIMAIOTH CTaHAAPTHUM (popmaTama, depe3 M0 3Ha4YHA KUTBKICTh JaHUX €
HEJIOCTYITHUMH TSI MOJICII.

s orpuMaHHs KOpHCHOI iH(popManii OyJ0 NmpoBeAeHO HomepeaHio o0poOKy AaHUX, IO BKIIOYAE —
BUJAJICHHS 3alBUX TEKCTOBUX IIO3HAYEHb Y AaHUX MpO (piHaHCH (IO3HAYKY BaIIOTH, KOMU L0 PO3IAUISIOTH
pO3psiIM IiHM), T4 HOPMAaJi30BaHO YHCIIOBI JaHi JJIS Kparioi MPOMYKTUBHOCTI MOEIN. 3aBISKH BCIM ITUX
MEPETBOPEHB, OyJI0O OTPUMAHO ONITUMAIIBHUH JIJIs aHA3y Ha0ip JaHUX, 10 HaBeJAeHO HUx4e (puc.l).

segment country product discount_band units_sold manufacturing_price sale_price gross_sales discounts sales g
0| 2 0 1 3 1618 3 20 32370 0 32370 1
1| 2 2 1 3 1321 3 20 26420 0 26420 1
2|3 1 1 3 2178 3 15 32670 0 32670 2
3|3 2 1 3 888 3 15 13320 0 13320 8
4 3 3 1 3 2470 3 15 37050 0 37050 2

uc. 1. IIpuxnaz oTpuMaHuX NOKAa3HUKIB KOMIaHIi

iTr0BOTO 3MIHHOIO MOJIEITI € KITBKICTh MPOIaXiB, 3/MIHCHEHNX KoMmaHiero. [1[o0 criporHo3yBaTu KiTbKICTh
NPOJIaXiB, OyJI0 BUKOPHCTAHO Psi/I IOKAa3HUKIB TAKHUX SIK — PO3MIp 3HMKKH, I[iHA MMPOAYKTY, MEPioj POKY, IiHA
BUPOOHUIITBA, TUI MPOAYKTY Ta KpaiHa B SIKil 3A1HCHIOIOTHCS pojaxi. g aHami3y 3B’s3KiB MiXkK BCiMa LIUMHU



NOKa3HUKaMH OyJl0 BUKOPUCTaHO aHcaMmOseBy Mozenb gradient boosting, mo 103BOJIS€ CTBOPUTH MOAENb, IO
3/1aTHA CTBOPIOBATH OINTBII TOYHI POTHO3YBaHHA 0a3yIOUNCh HA BEJHKiHM KUTBKOCTI TapameTpiB [2, 5].

[Tix "yac po3BiyBanbHOTO aHANI3Y TaHUX OYII0 cHOPMOBAHO MATPUIIO KOPEIALiN MiXK O3HAKaMH, HASBHUMHU
y BuOipLi. 3aranbHa KapTHHA CBIIYUTH MO MEPEBAXHO HU3BKUHN piBEHb B3a€EMHOI KOpEJLii, 0 BKa3ye Ha
BiJICYTHICTh BUPXCHUX JIHIMHMUX 3B’S3KIB Mi>K OUTBIIICTIO 3MiHHHUX.

Bonnouac Oymno BHSBIICHO KJIacTep O3HAK, SKi AEMOHCTPYIOTH BHCOKY, a B JESKHX BHIIQJKaX 1 IPsAMY
KOPEJIALIIO 3 [UILOBOIO 3MIHHOIO, 1[0 MOXKE CBITYUTH PO IXHii BaroMuii BIUTMB Ha PE3yJIbTaTH MPOrHO3YBaHHS

(puc. 2).
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Puc. 2. Matpuns kopermsii

[1in gyac miaArOoTOBKHM O3HAK A0 HABYAHHS MOZEIi OyII0 MPOaHaTi30BaHO CTYMIHD KOPEISIii KO’KHOI 3MIHHOT 3
ILOBOIO 03HAKOIO sales. B pe3ynbraTi aHamizy BUSBICHO Psijl O3HAK, 1[0 MAIOTh HA/I3BHYAIHO BUCOKUH PIBEHb
kopensmii (r > 0.85) 3 HUTbOBUM 3HAYCHHSM. Taki 3MiHHI HE CJiJi BUKOPUCTOBYBATH SK BXIiJIHI IO MOJIEI,
OCKLIBKH BOHU 200 HampsiMy 0OYUCIIOIOTHCS Ha OCHOBI IUTBOBOT 3MiHHOI, 200 € MOXiTHUMH BiJ HEl, 0 MOXe
MIPU3BECTH A0 BUTOKY iH(opmalii i popmMamsHO 3aBUIIMTH SIKICTh MPOTHO3YBaHHSA. OMUpPaouuch Ha 11e 0yII0
BUIaJICHO HACTYIIHI O3HAKM: gross_sales, gogs Ta profit. [licis BunaneHHs HAUIMIIKOBUX O3HAK OYJIO CTBOPEHO
OHOBJIEHY KOpeJsiLiiiHy MaTpuio (puc. 3)
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Puc. 3. Ounmena MaTpuis Kopesswii

AHai3 MaTpuIli KOpesiii moka3aB IOMITHHH 3B’ 130K MK TPpoAakaMy Ta 3HIKKaMH (1 = 0.74), 1110 cBITUNTH
Npo BIUIMB 3HIDKKOBOI IOJIITUKM Ha peaii3amitlo ToBapiB. TaKoK MPOCTEKYEThCS MEBHA 3aJIeKHICTh MiXK
npoJakaMH Ta IIHOBOIO KaTeropieto Toapy (r = 0.64), mo Moke BKa3yBaTH Ha BIUIMB BUPOOHMYMX BUTPAT Ha
KIHIIEBUH 00CAT peaaizoBaHOl MPOAYKIIii.

L{ikaBuUM criocTepeKEHHSIM € Te, 0 TaKl 03HAKH, SK KpaiHa MMOXOKEHHS TOBAapy Ta HOTr0 KOHKPETHUH THII,
MaloTh HE3HAYHWH BIUIMB HA KUJIbKICTH MPOAAHUX OAWHUIb, [IPO IO CBIAYUTD IX HU3BKUI PiBEHb KOpEJLil 3
[ThOBOIO 3MiHHOIO. HatomicTh Habarato BaromMilmmM YUHHUKOM BHSIBHBCS CETMEHT, Y SKOMY peali3y€eThCs
TOBAp, M0 MOKE CBITYUTH PO BXKIMBICTH MPABUILHOT MAPKETHHIOBOI CTPATETIT Ta TO3UI[IOHYBaHHS POYKTY
JUTSL T JIBUIIIEHHS OOCSITiB MPOIAXKIB.

Pe3yabTaTtu gociaimxkeHHs

V npomy mocmimkenHi Mmoxens Gradient Boosting 3acTocoBana 10 (iHaHCOBHX MOKa3HUKIB KoMmTaHii. Jlana
¢dopma aHCamOJIEBOrO MAIIMHHOT'O HABYAHHS, SIKA BUBYAE MOJICNb, BUPOLIYIOUH KiTbKa CIa0KUX €JICMEHTIB
(gacTo iepeBa pilleHs), a MOTIM JOJAIOUH iX 110 OJHOMY, 00 3MEHIIHTH OMIIKY. 1I0ro ronoBHa nepesara
TOJISITA€ B TOMY, IO BiH MOK€ €(eKTUBHO MPAIIOBATH 3i CKIAJHAMHU B3a€MO3B’SI3KaMH B JaHUX 1 BOAHOYAC
cTifikuit 10 mymy Ta MminnuBocti. Gradient Boosting Takoxx Mae BOyIOBaHy peryJ/sipu3allito, ska 3amnooirae
NepeHaBYaHHIO, 10 POOUTH MOJIENb CTAOUTBLHOIO Ta Ty’Ke TOYHOIO B IPOTHO3aX [2, 4].

Mogenb rpalieHTHOTO OYCTHHTY OyII0 HATPEHOBAaHO HA JTaHUX IPO MPOJaKi KOMIIaHii, 00 MPOTHO3YBaTH
MalOyTHI TCHICHII Ta TMOKpPAITyBaTH CTpATeTidHe IUTaHyBaHHS. [ Toro, MO0 3poduTH MpoIleC HaBYaHHS
ORI TOYHHM 1 TIEPEBIPUTH SKICTH MOZET, Bech HaOip JaHuX OyJI0 PO3AUICHO Ha Bi YACTHHU: TPEHYBAIBHY,
sKa BHKOPHUCTOBYBajlacsi JUIA HaBYaHHS AITOPUTMY, 1 TECTOBY, fKa JOolOMaraja OLIHUTH ii 3JaTHICTH 10
y3arajbHeHHs Ha HOBUX, PaHillle HEBiIOMUX JTaHUX.

Jns mepeBipku po0OOTO31aTHOCTI MoJelNi Oylo BHKOPUCTAHO Kpocc-Bamifamito. TecTyBaHHS MOKa3ajo
omiHky 12 piBHy 0.8753, 1m0 € BHCOKMM IOKAa3HHMKOM, IO CBiJYMTh NP0 TapHE HaBUYaHHS MOeENi, 0e3



nepeHaByaHHs. BoHa 31aTHa SIKICHO CIIPOTHO3YBATH paHillie HeBigoMi AaHi. Takox Oyiio BU3HAYEHO apamMeTpu
SIKi MalOTh HAWOUIBIIMI BIUIMB HA IPOTHO3YBaHHS. J[0 HUX HajleKaTh:

— po3apibHa IiHa;

— MicsILlb POKY;

— PO3MIp 3HIKKH;

— CETMEHT B SIKOMY BiIOYBAETHCS TPOTAK.

3HavyeHHS pO3MipiB BILIMBY ITapaMeTPiB Ha Pe3ysIbTaT MPOTrHO3YBaHHS MPOJIEMOHCTPOBAHO Ha pHUC. 4.
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Puc. 4. Baru BrnacTuBOCTe#H Y IPOTHO31 MO

11 0.2 0.3

BucHoBku

Pe3ynpTaTé IOCHIIKEHHS MOKa3ylOTh 3HA4yHI MOXKJIMBOCTI MOJENi TpagieHTHOro OyCTHUHrY JUist
MPOTHO3YBaHHSA Ta IUIAHYBAaHHS MPONaxiB. Mojenb MpoIeMOHCTpyBajga 3JaTHICTH OOpOOJSATH CKIIAmHI
3B’SI3KM JIaHUX, JJIs TOYHOTO BU3HAYCHHS MalOyTHIX TCH/CHIIIM HA OCHOBI KOMEPIIMHUX MMOKa3HUKIB. Yepe3
BUCOKY CTIHKICTh MOAEJNI 10 IIYMY Ta MiHJIMBOCTI JaHUX, BOHA NPOJEMOHCTPYBaJla 3HAUHY MPOAYKTHBHICTh
JUIS IPOTHO3YBAHHS KUIBKOCTI ITPO/AXKIB, IKE MA€ BEJIMKE 3HAUEHHS I CTPATETiYHOrO MJIaHyBaHHS KOMIIaHil.

HaiiBaxxmBimmmu (akTopaMu, M0 BIUIMBAIOTh HA TOYHICT MTPOTHO3IB, € PO3/piOHA IiHA, MICSIb POKY,
PO3Mip 3HIDKKM Ta CETMEHT NMpojaxiB. Lle Moxke OyTH BUKOPUCTAHO AJIS IPABUILHOTO PO3MOALISTH PECYypPCH
JUIS T IBUILEHHS BUTOPTY.

PesynmpraTé miarBepmkyoTh eexTuBHicTs Momeni Gradient Boosting mjist cTpaTeriqyHOTO TTaHyBaHHS B
0i3Hecl, OCKIIBKY BOHA HE JIMIIIE 3a0e3Meuye TOYHI IPOTHO3H, ajie i BU3HAaYa€ BAXIIHMBI (PaKTOPH, SIKI MOXKYTh
BIUIMHYTH Ha pe3ynbpTaT. Moiesb IpoIeMOHCTPYBaIa 3HaUHy TOUHICTh Y nepeadadeHHi KiTbKOCTI IPOJaHuX
TOBapiB.
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