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MMPOI'PAMA JIOSIJIBHOCTI IK MAPKETUHIOBUH
IHCTPYMEHT ®OPMYBAHHJ4 J1OBIPHU CIIOKUBAYIB

JIbBiBCHKHII HalliOHATBHUH yHIBepcUTET iMeHi [Bana @panka

Anomauin: Y mezax 00cnioxynceno poib npozpam JA0AAbHOCHIE AK MAPKEMUH208020 IHCMPYMEHMY GOpMYBAHHA
006ipuU CROMCUBAYIE Y CYUACHUX YMOBAX BUCOKOT KOHKYPeHUil. OOIPYHMOBAHO AKMYATbHICIb YRPOBAOHCEHHA MAKUX
MeXAHI3MI6 HA OCHOBI CIHAMUCMUYHUX OAHUX W000 IX 6UKOPUCMAHHA 6 Pi3HUX chepax diznecy. Ilpoananizoeano
OCHOGHI 6UOU NPOZPAM NOATLHOCMI (HAKONUYYGANbHI, PieHesl, KeuibeK-cucmemu, pehepanrvHi ma eKcKII03UGHI
npono3uyii) ma eusnaueno ocoonueocmi ix pynkuionysanna. Pozkpumo 3nauenns incmpymenmie noanbHocmi 011
nionpuemcme, 30Kpema 6 ACNEKMAx YMPUMAHHA KNIEHMI8, ni0eUU{eHHA IXHbOI 3anyuenocmi, 300py ma ananizy
MApKemuHz06ux 0anux, )opmMyGaHHs KOHKYPEHMHUX nepesaz i CmumynioeanHs 3pocmanna npudymxy. /losedeno,
W0 cucmemmue 6nPOGAONHCEHHA RPOZPAM JOATNLHOCMIE CRPUAE 3MIUHEHHIO eMOUIIHO020 36’°A3KY Midc Openoom i
cnoscugauem ma hopmyeannio 00820CmpoKo6oi 00gipu.

Kiro4oBi cji0Ba: nmporpama JosiJIbHOCTI; A0Bipa cOKUBAYiB; YTPUMAaHHA KJII€HTIB; MAPDKETHHIOBi iHCTPYMeHTH,
KOHKYPEHTHI NepeBaru; nepcoHaJjizaunis.

LOYALTY PROGRAM AS A MARKETING TOOL FOR BUILDING CONSUMER TRUST
Abstract: The role of loyalty programs as a marketing tool for building consumer trust in today's highly competitive
environment has been studied. The relevance of implementing such mechanisms is substantiated based on statistical
data on their use in various areas of business. The main types of loyalty programs (accumulative, tiered, cashback
systems, referral and exclusive offers) are analyzed and the features of their functioning are identified. The importance
of loyalty tools for businesses is revealed, particularly in terms of customer retention, increasing customer engagement,
collecting and analyzing marketing data, forming competitive advantages, and stimulating profit growth. It is proven
that the systematic implementation of loyalty programs contributes to strengthening the emotional connection between
the brand and the consumer and forming long-term trust.

Keywords: loyalty programs; consumer trust; customer retention; marketing tools; competitive advantage;
personalization.

Y cyuacHHX YMOBax BHCOKOI KOHKYpEHIi Ta iH(pOpMaiiiiHOl MepeHacH4YeHOCTI PHHKY I0Bipa
CMOXKMBaYiB CTAa€ OJHHUM i3 KIIOYOBMX (DaKkTOpiB yCHIMIHOTO (YHKIIOHYBaHHS mianpueMctB. CroxuBad
Je1aii gacTime oOupae He JUIIe MPOAYKT UM I[iHYy, a OpeH/, KU NEMOHCTPYE CTaOIBHICTh, MPO30PICTh 1
TypOOTY Ipo Kii€HTa. Y LBOMY KOHTEKCTI OCOOJMBOI aKTyaJbHOCTI HaOyBalOTh MPOrPaMH JIOSIIBHOCTI SIK
THCTPYMEHT JIOBTOCTPOKOBOT B3aEMO/Iii MK KOMITAHI€IO Ta CIIOKHBAYCM.

IIporpaMa JOSUIBHOCTI € HE HPOCTO MEXaHI3MOM CTHMYJIIOBAaHHS IIOBTOPHHX IOKYIOK, a
KOMIIJIEKCHUM MapKETHHIOBUM iHCTPYMEHTOM, LIO chpusie (OPMYBaHHIO €MOLIHHOIO 3B’S3Ky 3 OpeHIoM,
i ABHIICHHIO PIBHS 32/I0BOJICHOCTI KIIIEHTIB 1 3MIIIHEHHIO IXHBOT JJOBipH. BUKOpHCTOBYIOUH cricTeMy OOHYCIB,
MEPCOHATI30BaHHX MPOTIO3UIIiH, CIIEIiaTbHUX YMOB 00CIYTOBYBaHHS KOMIIaHi1 MOXKYTh He JIHIIE YyTPUMYBaTH
HasSBHUX KIII€HTIB, ajie i (hopMyBaTH MO3UTHBHHUN IMIJK Ta KOHKYPEHTHI IIepeBart.

AKTyanbpHICTh 1 TpakTHYHAa HEOOXIJAHICTh MpOrpaM JIOSUTBHOCTI MiATBEp/KEHA pe3ylbTaTaMu
nocmimkenss Devlight y 2025 poi [1], BiamosiaHo 10 sikoro 89,8% croXkuBadiB BAKOPHUCTOBYIOTH BiAMOBITHI
MeXaHi3MH [IpH NpuAOGaHHI NPOAYKTIB XapuyBaHHs, 73,5% - miJ yac KymiBii JlikapchbKuXx 3aco0iB, a 44,9% -y
cdepi oxary ta B3yTTs (IuB. puc.l). Takox 3HaYHA YacTKa CIIOKUBAYIB KOPUCTYETHCS CUCTEMaMH JIOSITBHOCTI
y cdepi O6ankiBchbkuX mocayr (36,3%), enekrponiku (35,4%) Ta Ha aBTO3ampaBHUX craHIsaX (27,4%). Taki
MMOKA3HUKH CBI1YaTh MPO BUCOKHH PIBEHb 3aJIy4E€HOCTI KIIIEHTIB 10 IPOrpaM JIOSUIbHOCTI B PI3HUX CEKTOpax
CKOHOMIKH Ta MiATBEPIKYIOTh IXHIO BaXKIHUBICTH SK IHCTPYMEHTY (OpPMYBaHHS IOBIpH Ta CTAOUIBHHX
CIHOKUBYNX BIJTHOCHH.
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Puc.1. Cepn, y sIxkux croxuBadi Half9acTilie BUKOPUCTOBYIOTH IPOTPaMH JIOSIIHHOCTI, %0
JIxeperno: po3pobiieHo aBTOPKOIO Ha OCHOBI [1]

3anekHO BiJl BUIY MPOrpaMH JOSIIHLHOCTI MAalOTh Pi3HY MEXaHIKy Ta IMIIXOQU J0 B3aeMOmii 3
KIIIEHTaMH, ajie BC1 BOHU CIPSMOBaHI Ha OJTHY TOJIOBHY METY — 3a0XOTHTH CIIO’KMBAYiB 3/1iHCHIOBATH MTOBTOPHI
MOKYNKH Ta MiATPUMYBaTH TMOCTIMHUN KOHTakT 13 OpeHmoMm. OmHUM i3 HAWIOIIMPEHINIUX THINB €
HaKONMYyBaJIbHI IPOTPAMH, Y SIKUX KITIEHT OTPUMYE 0aJi 32 KOXKHY MOKYTIKY, SKi TOTiM 0OMiHIO€ Ha 3HIKKH,
TOBapH 4M iHIII BUTOAM. Taka MOJENb € 0cOOMUBO €(DEeKTHBHOIO B HIIIaX i3 BUCOKOK YACTOTOK) TOKYIOK,
OCKUIBKM KIIIEHT OJpa3y BiguyBa€e peanbHy EKOHOMII0 IMpH KOXHIM TpaH3aklii, M0 CTUMYJIOE HOTrO
MOBepTaTUCS 10 OpeHIy 3HOBY i 3HOBY [2; 3]. B YkpaiHi HakomuuyBajibHy CHCTEMY BUKOPHCTOBYIOTH TaKi
xoMmmadii, sk: «Ciibpno», «PogunHaa koBoackay, «Eva» ta iHmi.

e omuna GopmMaT — piBHEBI (CTaTyCHi) MPOrpaMH JIOSIIBHOCTI, B SIKUX KIIIEHTH MPOCYBAIOTHCS IO
piBHSAX 31 3pOCTaHHAM B3a€EMOJIl 3 OpeHAOM, OTPHUMYIOUM JAe[alli Kpalll NpuBiiei: OiMbIIi 3HWKKH,
MEPCOHANBHI MONAPYHKH, PaHHINA AOCTYI JO HOBHHOK TOINO. Takui mMiAxin moOpe Mpallioe y mpeMialbHUuX
CeTMEHTaX, /I¢ BKJIMBA HE JIUIIEC €KOHOMIS, a W BIUIYyTTS OCOOIMBOTO CTaTyCy Ta MPHHAJIEKHOCTI IO
«3aKpHUTOrO KIyOy» y4acHukiB [2; 3].

e oTHUM BayKJIMBUM THIIOM € TIPOrpama 3 KeOeKoM, KOJIM YaCTUHA BUTPAYCHOI CYMH TIOBEPTAETHCS
TOKYTIIIEB] Yy BUIIIAI Tpomielt abo OoHyciB Ha Oamanc. lle mpoctuii 1 3po3yMinmii MexaHi3M, 0 MOTHBYE
KIIIEHTIB YacTille 3/iHCHIOBATH TOKYIKH, aJKe€ BOHHM 3HAIOTh, IO 3 KOXKHOIO BHUTPATOK) MOBEPTATUMYTh
YaCTHHY KOIITIB Ha3a/l, CTUMYJIIOI0UHN TIOBTOPHI TpaH3akiii [2; 3].

Oxpemy TpyIly CTAaHOBJIATh EKCKJIIO3MBHI IPOMO3MILIi, 32 SKAMH KII€HT OTPHUMY€E JOCTYI [0
CHeIialbHUX yMOB, HEIOCTYIMHHX iHIIAM: member-only MiHW, paHHIN MOCTYN 0 HOBUX KOJICKIH, 3aKpUTI
moii, OE3KOIITOBHA JIOCTaBKa. Taka MoJelib 0COOIMBO e(eKTUBHA TaM, Jie TMOKYII[ MIHYIOTh HE MPOCTO
3HWKKY, @ YHIKQJIbHHUI TOCBIJI Ta MPHBIiJel, CTBOPIOIOYH CHIIbHUI eMOIIHHIH 3B’ 30K i3 Openaom [2].

OxpeMuil THI TIporpam JOSUIBHOCTI — e pedepanbHi Mporpamu, sKi MPaLioTh 32 MEXaHIKOo
«IIPHUBEIH JIPYTa»: HAropoay OTPUMYIOThH SIK Ti, XTO 3alPOCHIIH, TaK i HOBI KIIEHTH, MO TpuenHanucs. Lle
e(eKTUBHUIN THCTPYMEHT OPraHiYHOTO 3POCTAHHS, OCKILJIBKH JIIOJIU JOBIPSIOTh PEKOMEHIAIISIM 3HAHOMHX
OiybIlie HIK TPAAMIIHHIA peKiIaMi, MPU I[bOMY BapTiCTh 3aJTy9e€HHSI HOBOTO TMOKYIIIS 3aIHINAETHCS HA3HKOIO
[2].

Y cyuacHOMY Gi3Hec-cepeIOBHIII TPOTrPaMu JIOSUTBHOCTI BIJIIrpaloTh CTpATETiuHy poiib y (OpMyBaHHI
JIOBFOCTPOKOBUX BiJIHOCHH MK KOMIIAHIi€I0 Ta CIIOXMBAyeM. IXHE 3HAYEHHsS BUXOJIMTH JAleKO 3a MEXi
KOPOTKOCTPOKOBOTO CTHMYJIIOBaHHS MPOJaXKiB 1 OXOILUIIOE KOMIUIEKCHUM BIUIMB Ha TIOBEAIHKY CIIOKHBAUiB,
(iHAHCOBI MOKA3HHUKH MMIMIPUEMCTBA Ta HOTO KOHKYPEHTHY TMO3HIIII0 HA PUHKY.

[lepenycim mporpamu JIOSIIBHOCTI € e(EeKTUBHUM iHCTPYMEHTOM YTpUMaHHS KiieHTiB. Hamaroum
OOHYCH, 3HWXKH, IEPCOHANI30BaHI MPOIO3UIli abo ONAaTKOBI NpUBiNEi, KOMIIAHII CTBOPIOIOTH JIJIS
CTHOKHMBaYa JI0IATKOBY IIHHICTb, 1110 3MEHIITY€e HIMOBIPHICTh IEPEXO/y 0 KOHKYPEHTIB. Y TpUMaHHS HassBHUX
MOKYMIIB € €KOHOMIYHO BUTIIHIIIMM, HIK 3aJy4eHHS HOBUX, TOMY NPOTpaMH JIOSIILHOCTI Oe3MmocepeiHbo
BILTUBAIOTh HA CTAOUIBHICTH JOXOIIB Oi3HECY.

BaMBUM acneKToOM € TakoX ITJIBUIIEHHS 3aly9eHOCTI KIIEHTIB. 3aBISKH TMEPCOHATI30BAaHUM
KOMYHIKAI[isIM, 1HIUBIIYalbHUM IIPOIMO3UILSAM Ta CICIialbHUM yMOBaM OOCIYroBYBaHHS (hOPMYEThHCS



IO eMOITIHHUHN 3B’ 30K MiX CITOKHBadeM 1 OpermoM. lle cipuse He nHIe MOBTOPHUM MOKYTIKaM, a i
(hopMyBaHHIO ITO3UTHUBHOTO JOCBILY B3a€MOZIl 3 Kommaniero [3].

Kpim Toro, mporpamu JOsUIBHOCTI 3a0€3MeuyIoTh 0i3HeCY MOMXJIMBICTB 300py Ta aHAIli3y JaHUX MPO
MOBEJIIHKY CIOXKUBaviB. [H(hopMallis mpo 4acTOTy MOKYIIOK, CEPEIHIN YK, BIOJOOAHHS Ta PEaKIlito Ha aKIii
JTO3BOJISIE KOMITAHISIM YAOCKOHAIIOBATH MAapKETWHTOBI CTpaTerii, 3/MiICHIOBATH CETMEHTAIII0 ayauTopii Ta
PO3pOOIATH OLTBI TOYHI Ta Pe3yJbTATHBHI KOMYHIKaNiiHI KammnaHii. TakuM YUHOM, MporpamMa JIOsUTbHOCTI
CTa€ IHCTPYMEHTOM HE JIUILE CTUMYJTFOBAaHHS, a i aHAJTITUYHOT MiITPUMKH YIIPABIIHCHKHX pileHs [3].

B ymoBax HacHYEHOCTI PHHKY MPOTpaMu JOSIHHOCTI BUKOHYIOTHh (DYHKIIIF0 KOHKYPEHTHOI TiepeBaru
s komradii. JoOpe mpomymana cuctemMa BHHAropoj Moke crtatu (akropom audepenmiamii OpeHmy,
JOTIOMAraloyi oMy BHAUISTHCSA cepell 1HIIMX Mporno3uiiil. BogHouac pedepanbHi MeXaHIKM CHPUSIOTH
PO3BHUTKY MapKETHHTY «3 BYCT Y BYCTa», OCKUIbKHU 33J0BOJICHI KIIIEHTHU YacTille PEKOMEHAYIOTh OPEHI] CBOEMY
OTOYEHHIO, 1110 MiIBHIIYE PiBEHb AOBipH 10 KommaHii [2; 3].

OTxe, TporpaMu JIOSULTBHOCTI B CyYacCHHMX YMOBaxX PO3BHTKY PHHKY € HE MPOCTO iHCTPYMEHTOM
CTUMYJIIOBAaHHS 3/AiHCHEHHS TOBTOPHHUX IOKYMOK, & BAa)KIMBUM €JIEMEHTOM CTPATETridYHOTO0 MapKEeTHHTY
mianprueMcTBa. BUCOKuil piBeHb 3alydeHHS CIIOKMBAYiB JI0 MPOTPaM JIOSUIBHOCTI B pi3HUX cepax Oi3Hecy
MiATBEP/DKYE IXHIO aKTYalbHICTh Ta HEOOXiTHICTh JUIA KOMIAaHiH, M0 mparayTh (OpMyBaTH JOBTOCTPOKOBI
BITHOCHHH 31 CBOIMHU KIJIi€HTaMH. Pi3HOMaHITTS MoJenel mporpaM JOSUIbHOCTI — HAKOMUYyBaJibHi, PiBHEBI,
KemoOeK-cucTeMH, pedepanbHi Ta EKCKIIO3WBHI IPOMO3MINI — Ja€ 3MOTY MiANPHEMCTBAM aJanTyBaTd
IHCTPYMEHTH B3a€MOJIl BIAMOBIAHO M0 crenm(iKd PUHKY Ta TOBEIIHKA IITHOBOI ay/:[HTopi'l' Bognowac
e(EeKTHBHICTh NPOrpaM JOSIILHOCTI HpOﬂBﬂﬂeTbCH HE JIUIIIC Y 3pOCTaHHI YaCTOTH [OKYIOK i IPUOYTKOBOCTI
GisHecy, a # y 3MillHEHHi eMOLIHHOro 3B’A3Ky Mi OPEHIOM i CHOXHBAueM. i BIIPOBAa/KEHHs CIIPHSC
(OpMYBaHHIO JOBIpH, MiJABHIICHHIO 3aJI0OBOJICHOCTI KIIEHTIB 1 3MIIHCHHIO KOHKYPEHTHUX TO3HUINIH
MiANPUEMCTBA B IOBIOCTPOKOBIiH NEPCIIEKTUBI.
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