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Anomayin: Y pobomi docniooceno eniug xopucmyeayvkozo konmenmy (UGC) nma opmyeanus KOHKYDEHMHUX
nepegae bpendy ma nOWUpenHs Ho8Ux moeapis y yugposomy cepedosuwyi. O6IpyHmosano, ujo 00Ceio CHONCUBAYIE NIOBUULYE
pigens 006ipu 00 bpendy ma Cymmeso enausae na npuliHamms piwiens npo Kyniemo. Ha ocnosi cmamucmuunux oanux ma
MapKemuneo8ux 00cuiodxcenv ecmarnoeneno, wo euxopucmannus UGC cnpusic 3pocmannio Komgepcii, kaixabenvsHocmi
pexaamu ma o6cazie npooaxcie. Busnaueno ocnogni niam@popmu nowupenns ma poni yuachuxie UGC, wo popmyroms
epexm coyianbHo2o 00KA3y i NPUCKOPIOIOMb CAPUIHAINMA HOGUX NPOOYKmig punkom. Josedeno, wo inmezpayis UGC y
PUHKOBO-NPOOYKMOBY CMpameziio € HeoOXIOHOW YMOB0I0 NIOSUUeHHS eheKMUBHOCMI NPOCY8aHHs OpeHdy y yugdpogomy
cepedosuuyi.

Kuro4uoBi cjioBa: KOpHCTYBalBKHAH KOHTCHT, KOMYHIKAIIIiHI cTparterii; TU(QpOBHA MapKEeTHHT; KOHKYPEHTHI
mepeBary; J0Bipa 10 OpeHIy, IOIIHPEHHS iIHHOBAIIiH.

Abstract: The article examines the impact of user-generated content (UGC) on the formation of a brand’s competitive
advantages and the diffusion of new products in the digital environment. It substantiates that consumer experience increases
the level of brand trust and significantly influences purchase decision-making. Based on statistical data and marketing
research findings, it is established that the use of UGC contributes to higher conversion rates, increased ad click-through
rates, and sales growth. The main distribution platforms and participant roles within UGC are identified, demonstrating how
they create a social proof effect and accelerate market adoption of new products. It is proven that integrating UGC into a
market-product strategy is a necessary condition for enhancing brand promotion effectiveness in the digital environment.

Keywords: user-generated content, communication strategies, digital marketing, competitive advantages, consumer
behavior, brand trust, diffusion of innovations.

CyuacHull pHHOK XapaKTEPHU3YEThCSl BUCOKOIO KOHKYPEHIIIE Ta iHQOpMAaIliiiHUM TepeBaHTAKEHHIM, 10
CTIOHYKa€ KOMIIaHil MOCTIHHO IIyKaTH e(eKTUBHI crocoOW MpPUBEPHEHHS yBaru criokuBaviB. OHAM i3 TakUX
KIIIOYOBUX 1HCTpYMEHTIB cTaB KopucTyBaubkuil KoHTEHT (UGC), sxuii 0a3yeTbcs Ha pealbHOMY JOCBifi
MOKYTIIIB: Y€CHUX BIATYKIB, peajJbHUX BPaXEHb i MUPUX peKoMeHnamii. [Ipu npoMy 3aBIsSKM aBTEHTUYHOCTI Ta
noBipi ayauropii UGC cnipusie popMyBaHHIO KOHKYPEHTHUX IepeBar OpeH 1y, 3MilIHEHHIO JIOBIPH Ta MOMIMPEHHIO
HoBHX ToBapiB. Cmig Bim3HauwmtH, mo y mepiog 2022-2025 pp. smmme UGC cyrreBo mocunuBes (Tabmn. 1),
OCKUIBKHM CIIOKHMBa4i JeJali 4YacTillle OPIEHTYIOThCS Ha BIATYKH, pEKOMEHJAIlii, BJIAacHI icTopil iHIIMX
KOPHUCTYBauiB 3aMiCTh TpaauIiiHOT pexiamu [1-3]

Tabaums 1
BB UGC-KOHTEHTY Ha NOBEIIHKY CIIOKHMBAayiB Ta €()EeKTUBHICTh MAPKETUHTY
ITokazHuk 3HaueHHs

YacTka crioykuBauiB, siki 1oBipsiroTh Operyiam i3 UGC y pexnami 84%
CnioxwuBaui, mo opieaTyoThes Ha UGC npu KyniBelbHUX PIIIEHHSIX 79%
KopucryBauis, siki xouyTh 0auntit UGC Ha caiitax OpeHIiB 74%
CnoxwuBaui, fKi 3 01JIbIIOI0 KMOBIpHICTIO KymyrOTh ToBap 3a HasiBHOCTI UGC 62%
3pocranns kousepcii Ha caiiti 3aBsiku UGC +10%
3pocranHs KiIikabenpHoCTI pekinaMu npu Bukopuctanii UGC x4 CTR
IMepepara UGC y npogakax MOPIBHAHO 3 OPEHI0BOIO PEKIIAMOIO +77% KyniBeib

JIxepeno: cTBOpeHO Ha OCHOBI [4; 5]



Orxe, 3rigHo 3 Tabn. 1 moxHa ctBepmkyBaty, 1m0 UGC € ogHuM i3 HaieEeKTHBHILINX IHCTPYMEHTIB
BIUIMBY Ha JIOBIpY CIIO’KMBAYiB i IXHIO KyIiBeIbHY NOBEAIHKY. BapTo 3a3HaunTy, 1110 3rinHo 3 [5] 84% cnoxuBauis
Oinpie AOBipsitoTh OpeHaam, mo BukopucToBYyIOTh UGC y cBoix peknamuux kammaisiMm. Kpim toro, 92%
MOKYIIIIB OPIEHTYIOTHCSI HA PeKOMEHIAIi1 APY3iB, 3HAHOMHUX a00 3BUYalHUX KOPUCTYBadiB, a HE Ha TPaauULiliHi
peKIaMHI MOBIIOMJIECHHS. BaknuBiCTP KOPHCTYBAlbKOI'O KOHTEHTY MIATBEPIXKYETbCA TUM, w0 79%
PECTIOHICHTIB BiJ3HAYAIOTh OT0 CYTTEBHIA BIUTMB Ha PIIIEHHA o MOKynKy. CroxuBayi o4uikyoTs Oauntu UGC
npu B3aemopii 3 OpeHgamu: O6JIM3bKo 74% KOPHCTYBadiB XOUyTh OaYMTH TaKMi KOHTEHT Ha oilidHMX calTax
KoMIaHif, a 62% roToBi 3AIMCHUTH MOKYIKY Iicis meperiasay (oTo 4u Bieo 3 peaJbHUM IOCBIIOM I1HIIMX
kiienTiB. Bukopucranus UGC npunocuth Opermam BumiproBani mokasuuku KPI [4]: koHBepcis cailTy moxe
3poctu Ha 10%, KinikabenbHICTh pekiiaMu — y 4 pas3u, a nponaxi — Ha 77% Oinbliie TOPIBHIHO 3 TPAIUIIIHHOO
OpEHI0BOIO PEKIIAMOIO.

3a gaammu matdopmu Joinbrands — cepgicy, mo noegaye 6perau 3 aBTopamu UGC — KOpHCTYBaIbKHiA
KOHTEHT Biflirpa€e KIOYOBY pojib y GOpPMyBaHHI CIIOKUBUMX pilieHb. Tak, 90% mokymuiB o0uparoTh ToBap abo
nocayry came 3aBasiku UGC, a 93% noBipsioTh LbOMY THITy KOHTEHTY Ta BBa)KalOTh HOT0 KOPUCHHUM TiJ Yac
Bubopy. UGC BusiBiseTbes He suiie Oibll epeKTUBHUM, a i eKOHOMHHUM: BiH Ha 70% AemeBLInii 3a TpaguLiiHy
peknamy Ta mpuBeprae Oimblie yBarum ayautopii — 31% cmokuBauiB 3amam’saroBytoTb UGC kpame, HiX
CTaHAAPTHI pPEKJIaMHi OTOJIOMIEHHS. 3 OTJIsy Ha Taki pe3ylbTaTu HE TUBHO, IO 86% OpeHiB yKe IHTeTPYIOTh
UGC y cBoi mapkeTuHroni crparerii, a 41% MapKeToyoriB Ha3MBalOTh HOro Haie(eKTUBHIIINM LUPPOBUM
IHCTPYMEHTOM JUTS T IBUIIICHHS KJIFOUOBHX TTOKa3HUKIB e(heKTHBHOCTI [6].

Posnogin mxepen Ta poneit yuacHukiB UGC Mae KTro4oBe 3HaYCHHS ISl PO3YMIiHHS TOTO, SIK (QOpMYEThCS
KOHKYpPEHTHa TiepeBara OpeHAy Ta SK HPUCKOPIOETHCS MOLIMPEHHS HOBOTO TOBapy Ha puHKY. OCHOBHUMHU
miatopmMaMu TeHepailii KOPUCTYBalbKOTO KOHTEHTY BUCTYIAIOThH COIiaIbHI MEpexKi, 01oru, GopyMHu, CaTu 3
BiArykamu, Mapketivielicu (eBay, Amazon, Rozetka, Prom) ta ocobucti Be6-cTopinku. Came TyT hopMy€eThCS
TIEpPBUHHA B3a€MO/Iisl M’k OpEHJIOM 1 CrioXKHBayeM, 110 Oe3rmocepeJHhO BIUIMBAE HA JOBIpPY, IHTEpEC 1 BUAKICTh
HNPUNAHATTS IPOIYKTY.

Yyacankun UGC yMOBHO MOAINSIOTHECSA Ha YOTHPH TPYIH: TBOPIIIB, SKi CTBOPIOIOTH OPHUTIHAIBHI TEKCTH,
(0TO Ta BiZico PO TOBAP; KPUTHKIB, 110 aHATI3YIOTh, OLIHIOKTH 1 aKTUBHO OOrOBOPIOIOTH JIOCB1I BUKOPHCTAHHSI,
KOJICKIIIOHEPIB, SIKi 30MPaIOTh 1 CHCTEMATU3YIOTh 1H(QOpPMAIIiFO Ta YacTO € MOTEHIIHHUMH TOKYTIISAMH; a TaKOX
CIIOCTEpIiravis, 10 MEPErsIal0Th KOHTEHT i GOpMyIOTh moyatkoBe ysiBieHHs mpo npoaykt [1, C. 593]. Takuii
PO3MOIN JEMOHCTPYE, 10 KOXKHA TpyIa BiJlirpae cBOIO poib Y (opMyBaHHI CycHiIbHOI TyMKH Ta MOUIMPEHHI
ToBapy. BojiHO"ac BiH MiATBEp/KYy€E: UMM OiNbliIe 3alydeHNX KOPUCTYBAUiB Ha PI3HUX PIBHAX B3aEMOJii, THM
cunpHimuH BB UGC Ha KOHKYPEHTOCTIPOMOXKHICTh OpeH/y.

[IpoBenenuii aHami3 CBiAYNTS, 1110 ABTEHTUYHUI KOPUCTYBALBKUM JOCBiA BUCTYNAa€e (POPMOIO COLIAIIEHOTO
JI0Ka3y, 0 3HAYHO 3HWKYE PH3MK JUIS MOTEHIIMHUX TOKYIIIB i CTUMYJIIOE MIPUAHSITTS PIillIeHb TPO MOKYIIKY.
PeanpHi BiATYKH i IEMOHCTpAIlisl CIPAaBKHBOTO BUTIISY MPOAYKTY ITiICHITFOIOTH IOBIpY 10 OPEHY 1 CTBOPIOIOTH
edexT «mopanu Bix piBHoro». Came 1eil MeXaHi3M COLIaJILHOTO MiATBEPIXXECHHS N0IIOMarae HOBHM TOBapaMm
IIBH/IIIIE TIONIMPIOBATUCS HA PHHKY, a/pKE CIOXXKHMBa4i 4acTillle JOBIPSIOTH AYMIN 1HIIMX KOPUCTYBAdiB, HiX
oinifianM noBimomieHHsM Openay. Kpim toro, yuacte ayauropii y crBopenHi UGC cnpusie GopmyBaHHIO
CHUTBHOTH HAaBKOJIO OpeHIy i MiABUINEHHIO JIOSUTBHOCTi: KOJH KOPHCTYBadi JUIATHCS BIIACHUM JIOCBIIOM
(HampuKIa, yepe3 XelTerd, YeIUICH K 1 T. JI.), BOHH OpraHiyHO PO3MIMPIOIOTH OXOIJICHHSI OpeH Ty, a 3BUYaiiHi
CTHOXHMBa4Yl MOXYTh NEPETBOPIOBATUCS Ha He(OpMalbHUX am0acasiopiB, SKi MONIMPIOIOTh HOBI TOBapu cepe
BiacHuX aynutopii. [aterpanis UGC y npouec oHIaHH-NIOKYIKH TaKOX 3MILHIOE To3uLii Operay: poTorpadii,
BiJIeO Ta BIATYKH HA CTOPIHKAax TOBapiB poOJsiTh iHPOpMaLio OiNIbII pENeBaHTHOO 1 JOCTOBIPHOIO, IO CYTTEBO
MIBUIIYE KOHBEPCIIO.

[IpakTnuHuil JOCBiA PUHKY HiATBEPKYE €(PEKTUBHICTb BHUKOPHCTAHHA TaKHX METOAMK. AHANI3YyIOUH
TeHJEHLI] Ha yKpaiHCBbKOMY PHHKY, MOXHa CTBep/yKyBatd, 1o BipanbHuii UGC wacTto 34aTHHH CyTTEBO
30UIBIITYBaTH MTPOIAXKI POAYKTY. Y BIAIMOBIIE OPEH/IM 3BEPTAIOTH YBAary Ha TAKHX KPEaTopiB, MiATPUMYIOTh iX i
HAMararThCsl BUIITYUTH 32 KOPHCHI PEKOMEH/IAIl, THM CaMHM IOCHIIIOIOYH JIOSIIBHICTh ayauTopii. SIckpaBum
npuknanom € UGC-kpearopka Bipouka (@bulavira), sikiii momicsiusg HaacuIaroTh NOAAPYHKHU pi3HI OpeHan sk
MPOSIB BISTYHOCTI 32 11 KOHTEHT.

MoruBarii ydacHukiB ctBoptoBathi UGC — mparHeHHsT CaMOBUPaXCHHs, Oa)KaHHSI OTPUMATH COIlialibHE



BHU3HAHHS a00 BIAYYTH HAJEKHICTH JO CHUIBHOTH — POOJIATH IEH 1HCTPYMEHT Iiie e(eKTUBHIMIUM. Po3yMiHHS
TaKWX ApaiBepiB T03BOIISIE OpeHIaM CETMEHTYBATH ayAUTOPIIO Ta pO3POOIIATH TOUHIII CTUMYITH, IO 301IBIITYIOTh
o0csr 1 SIKICTh KOHTEHTY HaBKOJO HOBUX MpoaykTiB. Boanouac aktuBHe BukopuctanHs UGC Bumarae
CTpaTeriuHOro MigXody: OpeHIU TOBMHHI BCTAHOBUTH WYiTKI TpaBWiia Mojepauii, OamaHcyBaTh Mix
ABTEHTHYHICTIO 1 BiIMOBIIHICTIO IMI/IXKyY, a TaK0X omnepaTHBHO pearyBaTu Ha HeratuBHIE UGC. Came BiaKpuTHit
Tianor 3 ayAWTOpIEI0 MOXe MIABUINUTH JOBIpY 1 TEPEeTBOPUTH HE33J0BOJIEHUX KITI€HTIB Ha JOSIBHHUX
NpUXWIBHKKIB Openay [7, C. 142-143].

Orxe, mpoBexennii aHamiz gemoHcTpye, mo UGC € ogHMM i3 KIIOYOBHUX YHHHHKIB (hOPMyBaHHS
KOHKYPEHTHHUX TiepeBar OpeHay Ha Cy4acHOMY PUHKY. ABTEHTHYHHHA IOCBiJ KOPUCTYBAYiB IiJBUIIYE PiBEHb
JOBIpH, CTUMYJIIOE eMOLIiiiHe Ta iHdopMaliiiHe 3aTy4eHHsI ayIUTOPii i CYyTTEBO MPUCKOPIOE MOIIMPEHHST HOBUX
TOBapiB cepex NoTeHUiitHuX cioxkuBayiB. [Hrerpanis UGC y cTpaTerii MapKeTHHTY BJKe HE € 10JJaTKOBOIO OIII€I0
— 1Ie HeoOXIIHICTh AN OpeHIIB, SKi MParHyTh e(QEeKTUBHO MPOCYBATH CBOi MPOAYKTH Ta 3a0e3medyBaTH ix
ycIinHy KoMmepuiaiizaniro. CroxkuBadi Aeaii yacTiiie o0OMparoTh TOBapH 3 PealbHUMH BiATYKaMU, OTJIIAaMH Ta
JEMOHCTPALIISIMH, OCKIIBKH caMe TaKuil KOHTEHT JI03BOJISIE IEPEKOHATHCS Y SIKOCTI i ouinbHOCTI mokynku. UGC
TaKOX BiJirpae BOXJIMBY POJb y TOMYyJISpHU3aIlii HOBUX MPOAYKTIB: IEMOHCTpAIlisl IXHIX 0COOIUBOCTEH, TiepeBar
Ta MPaKTHYHOTO 3aCTOCYBaHHSI CIIPHSIE MIBUAIIOMY iHPOPMYBaHHIO Ta 3aIliKaBICHHIO ayTUTOPii.
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