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MACIHITABYBAHHA BIBHECY YEPE3 IHTEPHET-MAI'A3UH B
YMOBAX 30BHIIIHbOEKOHOMIYHOI JIAJIBHOCTI:
CTPATEI'Il TA BUKJIUKHA

! HamionanbHuii yHiBepcuteT «JIbBIBChbKa MOMITEXHIKa

Anoranisi: g crarTs mocmimkye cTpaTerii Ta BHKIMKH MacmTaOyBaHHS Oi3HECy B yMOBax
30BHINTHPOCKOHOMIYHOI isITBHOCTI 4epe3 IHTEepHET-Mara3wHH. [HTEpHET-MarasWHW CTald HEB1I €MHOIO
YaCTUHOIO CY4acHOro Oi3Hecy, MPOMOHYIOUYH MiANPUEMCTBAM IIHUPOKI MOKIMBOCTI AJ1s 30yTy MPOAYyKIii Ta
mociyr. Y CTaTTi po3rIIAAaroThCs KIFOYOBI CTpaTerii, Taki sIK BJIOCKOHAJIEHHS KOPHCTYBAIlbKOTO IOCBIifY,
BHKOPHCTAHHS MAapKETHHTOBHX KaMITaHIM Ta aaamnTaiis J0 HOBHUX TexHoJoTidH. OKpiM TOro, B CTaTTi
PO3TIAJAIOTHCST BUKIMKH, 3 SIKAMH 3IIITOBXYIOTHCS MiJIPUEMCTBA, IO MaclITa0yIOTh CBili Oi3Hec depe3
IHTepHET-Mara3uHy, Taki sSIK KOHKYPEHIIisl Ha pUHKY Ta po0ieMu KibepOe3neKH.

KuarouoBi cioBa: iHTepHET-MaraswH, eJIEeKTPOHHA KOMeEpIlisa, MacmTaOyBaHHS Oi3HeCy, CTpareril
MacIITa0yBaHHs, KOPUCTYBALIbKHIA JIOCBIJl, MAPKETUHTOBI KaMIIaHil, afanTailis 0 TeXHOJIOTiH, KOHKYPCHIIs,
KibepOe3meka.

Abstract: This article explores strategies and challenges of scaling business through online stores.
Online stores have become an integral part of modern business, offering enterprises wide opportunities for
product and service sales. The article examines key strategies such as enhancing user experience, using
marketing campaigns, and adapting to new technologies. Additionally, it discusses challenges faced by
businesses scaling through online stores, such as market competition and cybersecurity issues.

Keywords: online store, e-commerce, business scaling, scaling strategies, user experience, marketing
campaigns, technology adaptation, competition, cybersecurity.

CporoiHi OHJIAHH-TOPTIBIIS HAJIUy€e MiJIbHOHN aKTUBHUX KOPUCTYBadiB, poOJISTUM IHTEpPHET-Mara3ux
MOTYKHUM 1HCTPYMEHTOM JIJIsl PO3IINPEHHS Ta MacTa0yBaHHs Oyab-aKoro Oi3Hecy, i 0COOIIMBO B KOHTEKCTI
30BHIIIHBOEKOHOMIYHOI JiSITBHOCTI. 3aBJIISIKM CBOiH THYYKOCTi, ITUPOKOMY OXOIUICHHIO Ta MOJIJIMBOCTSIM
MacmTadyBaHHS BOHM TPUBEPTAIOTH yBary MiJANPUEMINB YChOTO CBITYy. MacmraOyBaHHa Oi3Hecy uepes
IHTEpHET-Mara3uHu BiJKpHBae O€3JiY MOMIIMBOCTEH, aje BHUMAarae yBa)KHOTO aHaJi3y, CTPaTEeTiYHOTO
TUIAaHYBaHHS Ta BMiHHS BIIPOBA/DKyBaTH iHHOBaii. [1,10]

1. Posb iHTepHeT-Mara3uHiB y cydyacHomy OizHeci. CyuacHui Oi3HeC He YSBISIEThCS 0€3 MPUCYTHOCTI
B OHJIaiH-CEpEeOBHUILI. [HTepHEeT-Mara3uHu CTany MOTYKHUM 1HCTPYMEHTOM [yl 30yTy TOBapiB Ta MOCIYT.
BoHu 7103BOJISIFOTE MIANPUEMCTBAM JIOCATTH TJ100aJIbHOT ayAMTOpPIi, 3SHU3UTHU BUTPATH HA 30yT Ta peKiiamy, a
TaKOX 3a0€3MEYUTH 3PYYHUN Ta MIBUAKUA TOCTYIT IUIS KIIEHTIB IO MPOMYKIli 49U MOCIyT. MOXIMBOCTI
MaciuTa0yBaHHS Yepe3 IHTEpHET-Mara3uHu BPaskaroTh CBOEIO PI3HOMAHITHICTIO: BiJl MaJIeHbKHUX CTapTaliB 10
BEJIMKUX MDKHApOJHHUX KoMnaHii. [11]

2. IlepeBarn macmTaOyBaHHS Yepe3 IHTEPHET-Mara3yH:

a. Ilupoke oxomieHHs1 ayJUTOpii - BU MOXETe MpoJaBaT CBOI TOBAPH JIOASAM 3 YCbOTO CBITYy, HE
00MEKYIOUUCh TeorpadiyHuM pO3TalTyBaHHSIM.

0. 3HIDKEHHS BHTPAT - BU MOYKETe €KOHOMHUTH Ha OpPEHJIi, epCOHaIl, KOMYHAJIbHUX TUIATEekKax Ta
1HIINX BUTpATax, NOB'SI3aHUX 3 TPAAULIHUMHI Mara3uHaMH.

B. [HyuKiCTb Ta aganTHBHICTb - BU MOXKETE JIETKO M IIBUAKO BHOCUTH 3MIiHM B aCOPTHMMEHT TOBApiB,
I[IHM, MApKETHHIOBI CTpaTerii Ta iHII acTlieKTH Bamoro Oi3Hecy.

r. JIOCTYIHICTh JaHKX - BH MOXKETE OTPHUMYBATH JIaHi PO MOBEIHKY KII€HTIB 3 PI3HUX KpaiH, 00
Kpalie po3yMITH iXH1 TOTpeOu Ta ONTUMI3yBaTH CBii IHTEpHET-Mara3uH.

3. Crparerii MmacmrabyBaHHs 4epe3 iHTepHeT-MarasuH. OJHI€I0 3 KIIOYOBHX CTpaTerii
MaciuTaOyBaHHS € MOCTiIHE BIOCKOHAICHHS KOPHCTYBALLKOTO JOCBiAY. 3a0e3MeueHHs! IBUAKOI Ta 3py4HOL
HaBiraiii, 0€3IMeKu TUTATEeXKIB Ta SIKOCTI OOCITYTOBYBAHHSI BKJIMBO IS 3aIyUEHHS Ta YTPUMAHHS KITI€HTIB.



Kpim TOTrO, pO3BHTOK MAapKETHHTOBHX KaMITaHIi, BUKOPUCTAHHS COIlIATbHUX Melia Ta KOHTCHT-MAapKETHHT
CIIPUSIOTH POCTY BII3HABAHOCTI OpEHTY Ta 301TBIICHHIO OOCSTIB MPOIaXKiB.

Ille oxHi€0 BaKIIMBOKO CTPATETIEI0 € aJamnTailisi J0 HOBUX TEXHOJOTIH Ta TpeHAiB. Po3BuTok
MOOITBHUX MOJATKiB, BUKOPUCTAHHS IITYYHOTO iHTEJEKTY AJS aHaji3y JaHUX KII€HTIB Ta MepcoHaiizamii
TIPOTIO3HIIIH, @ TAKOXK BIPOBAKEHHS 1HTEPAKTHBHUX CJICMEHTIB Ha CAWTI JO3BOJIIOTH iHTEPHET-Mara3nHam
3QIIAIIATUCS KOHKYPEHTOCIIPOMOKHUMHU. [IportoHoBaHi eTany po3poOIeHHs CTpaTerii:

1. Busnauenns cBoix et Ta KPI ans macmtaOyBaHHsL.

2. [IpoBeJicHHS TOCTIIKCHHS] PUHKY Ta KOHKYPEHTIB.

3. O0panHs w1aThopMHU e-commerce Ta IIATIKHOI CUCTEMH.

4. Po3poOneHHsI M1aHiB MapKETHHTY Ta MPOCYBaHHSI.

B mponeci peasnizanii cTpaterii TiANpUeEMCTBO MOBUHHO POUTH HACTYIHI KPOKH:

1. CTBOpEHHS IHTEpHET-Mara3uHy:

1.1. PeecTpauist JOMEHHOTO iM'sl Ta XOCTHUHTY, pO3p00Ka MyJIbTUMOBHOI BepcCii CaiTy.

1.2. Po3zpobOka nuzaiiHy Ta iHTepdelicy Mara3uHy, BpaxOBYIOUM KYJIBTYpHI OCOOJMBOCTI LiTBOBOI
ayuTopii.

1.3. lomaBaHHS MPOAYKTIB Ta OMUCIB 3 IEPEKIIAIOM Ha BiIOBIIHI MOBH.

1.4. HanamryBaHHS CIIOCO0IB OIJIaTH Ta JIOCTABKH, sIK1 IMiXOASTh 1Jis1 OOpaHUX KpaiH.

2. 3amydeHHs KJTi€HTIB:

2.1. 3ammyck SEO-kammanii 3 ypaxyBaHHSAM JTOKAJIBHUX OCOOJIMBOCTEH Ta KIIFOYOBHX CIIiB.

2.2. Bukopucranus PPC-peknamu, TapreTyroun orojiomeHHs Ha specific regions.

2.3. Po3Burok SMM-nipucyTHICTh, CTBOPIOIOYH KOHTEHT Ha relevant languages.

2.4. HanamrtyBaHHs email-MapkeTHHry 3 ypaXyBaHHSM YacOBUX TMOSCIB Ta HAaI[lOHATBHHUX
preferencies.

2.5. CTBOpEeHHSI KOHTEHT-MapKETHHIOBOT CTpaTerii 3 aKIIEHTOM Ha JIOKaJIbHI TeMH.

3. YrpaBmiiHHS Ta ONTUMI3AIiS:

3.1. AnanmizyBaHHS JaHHUX IIPO MTOBEAIHKY KITIEHTIB 3 Pi3HUX KpaiH.

3.2. TlpoBenennst A/B-tecTyBaHHs 3 ypaxyBaHHIM KyJIbTYPHUX Ta MOBHHX HIOAHCIB.

3.3. OHOBJICHHS aCOPTUMEHTY TOBapiB, MPOMOHYIOYM MPOMYKTH, SIKi BiAMOBIAOTH MOTpedam
specifical markets.

3.4. BaockoHaneHHs] MapKETHHTOBI CTpaTerii, aaanTyo4H ii mijg ocoOnmBocTi target audiences.

3.5. 3abe3neyeHHs SKICHOT MATPUMKY KJTI€HTIB 3 ypaXyBaHHSIM YaCOBUX TOSICIB Ta MOBHHUX Oap'epiB.

4. Po31IMpeHHs:

4.1. Buxin Ha HOBI pUHKH, PETEIHHO JOCTIDKYIOUH 1X CeTH]IKy.

4.2. CTBOpeHHS MapTHEPCHKUX BiHOCHHH 3 local companies.

4.3. Po3mupeHHs KaHANIB MPOJaXiB, BUKOPUCTOBYIOUM MapKeTIDIecH Ta iHII TuiaTdhopMu,
MOTYJISIPHI B 00OpaHuX KpaiHax.

4.4. BipoBa/KeHHsT HOBUX TIPOJIYKTIB Ta MOCIYT, SIKi BiAMOBiatoTh norpedam global customers.

4.5. ABromaru3ailist Oi3HEC-POIIeCiB, BUKOPUCTOBYIOUHM CYYaCHI TEXHOJIOTIT pO3POOKH CauTy.

4. Buknukn Ta mepemkond. He3Bakaroum Ha Oe3niu mepeBar, MacIITaOyBaHHsS uepe3 iHTEpHET-
MarasuHH CyIpOBOKYIOTh IEBHI BUKJIMKHY Ta pU3WKU. KOHKypEeHIIisl Ha pUHKY MOCTIHHO 3pOCTae, 10 BUMarae
MOCTIHOTO BJIOCKOHAJICHHSI Ta iHHOBalild. KpiM Toro, Oe3neka naHux Ta KibepOe3reka CTaloTh BCe OB
aKTyaJIbHUMH TIPOOJIeMaMH Y 3B'SI3KY 31 3pOCTaHHAM KiUTbKOCTI Kibeparak Ta maxpais.[1,2,3,4,5,6,7,8]

MacmraOyBaHHs 0i3HeCY 3a JONOMOIOI0 iIHTEpHET-Mara3uHy — 1€ CKJIQJHUM, aje i mepCreKTUBHUN
nporec. 3aBISKH PETENBHOMY IUIAHYBaHHIO, BIPOBa/KEHHIO €(QEKTHBHUX CTpaTeridi Ta yNpaBliHHIO
PHU3UKaMH MOXKHA JIOCATTH 3HaYHOTO YCHIXy Ta PO3LIMPHUTH CBill 6i3Hec. Llei crocib po3mmnpeHns norpedye
KOMILJIEKCHOTO MiJXOJly Ta yBard JI0 HalCydacHIIIMX TEXHOJIOTiH Ta crparerid. TiNbKHM Taki mignpueMCcTBa
3MOXYTb YCIIIIHO KOHKYPYBATH Ta POCTH B YMOBaX Cy4acHOTO PUHKY.
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