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ICTOPUYHE ®OPMYBAHHS ITPOAYKTOBO-OPIEHTOBAHOI MOJIEJII BI3HECY

BinaUIBKWI HAI[IOHATHPHAN TEXHIYHUNA YHIBEPCUTET

Anomauisn

Y emammi 0ocnidorceno esonioyiio mapkemuneo8ux KOHYenyit, 30Kpema CMaHos1eH s MOBAPHOI opienmayii
ma nepexio 00 cyyacHux cmpameeii, wo 0as3yrmvcia HA 3a00601eHHI HOMped ChOXHCUBAYIs8, IHHOBAYIAX Ma
00820CmMpOK08UX 83aEMOBIOHOCUHAX. TIpoananizoeano 0CHOBHI KOHYenyii MapKemuHey ma ix 6naue Ha po36UMoK
MOBAPHOT NOJIMUKU NIONPUEMCIE.

KaiouoBi cjioBa: MapKeTHHT, MapKETHHTOBAa KOHIIEMINiS, TOBapHa TMOJITHKA, MPOTYKTOBA CTpaTeTis,
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Abstracts

The article studies the evolution of marketing concepts, in particular, the formation of product orientation
and transition to modern strategies based on customer satisfaction, innovation and long-term relationships. The
basic concepts of marketing and their impact on the development of the product policy of enterprises are analyse.

Keywords: marketing, marketing concept, product policy, product strategy, marketing orientation,
competitiveness, innovation, market, consumer.

CyyacHuil MapKeTHHT € HE MPOCTO HAOOPOM IHCTPYMEHTIB Il MPOCYBAHHS TOBApiB 1 MOCIYT, a
KOMIUIEKCHOIO CHUCTEMOIO YIPaBIIiHHS, sKa OXOIUIOE BUPOOHUIITBO, PO3MOALI, KOMYHIKamii Ta
JOCTIKSHHS PHHKY.

P03BUTOK MapKeTHHTOBUX MiAXOMiB Oe3MocCepeHbO MOB’SI3aHUI 3 eTamaMu 1HAycTplaiizalii Ta
3MIHAMH Yy CTIOKHBYMX MOTpedax, TOOTO Bij KIIACUYHOT TOBAPHOI OpI€HTAIlI, 1110 30CepeKyBaIach Ha
SKOCTI TPOAYKTY Ta €(EeKTHBHOCTI BUPOOHHUIITBA, MApKETHHIOBI CTpaTerii €BOJIOLIOHYBAJIH MO
KOHIIEMI[I/, OpIEHTOBAaHUX Ha CIIO’KMBa4a, IHHOBAIIIl Ta TPHUBAJIl B3a€MOBITHOCUHU. [CTOpUYHO TOBapHa
Opi€HTAallisl JOMiHYBaJla B Mepioj 1HAYCTpiadbHOI PEBOJIOLIT, KO MiIIPUEMCTBA KOHIICHTPYBAJINCS Ha
MacoBOMY BHPOOHHMITBI Ta CTaHAApTH3alli NPOAYKLIi y Il Yac OCHOBHUM 3aBJaHHAM OyJ0
3a0e3MeueHHs] BUCOKOI SIKOCTI TOBapy Ta €KOHOMIYHOI €()eKTUBHOCTI. 31 3pOCTaHHAM KOHKYpEHIi Ta
PO3BUTKOM TEXHOJIOT1H MiIPUEMCTBA 3MYLIEH] OYyJIM BOIPOBAKyBaTy 1HHOBALIMHI METOAU IPOCYBAHHS
Ta ajanTamii NpoAyKIii 0 3MiH Yy CIIO)KMBYUX YHOAOOAHHSX 1€ CIIPUSIIO BUHUKHEHHIO MAPKETUHIOBO1
Opi€HTAaIll1, sSIKa aKIIEHTYyBaJja yBary Ha JOCIIKEHH] PUHKOBUX TE€HJEHIIINA Ta MOTped criokuBadvis [1].

Tabn. 1 nemMoHCTpye PO3BUTOK MAapKeTHMHIOBOi HAayKH BiJ KJIACHYHOI BUPOOHMYOI Ta TOBApHOI
OpI€EHTALll /0 CYYaCHHUX CTpaTeriif, /e KOXKEH eTall eBOJIoLli BigoOpakaB 3MiHY akIEHTIB Yy
MapKeTHHIoBUX miaxonax. OJHakK, He3BaXKarouyd Ha JUHAMIYHICTH IIbOTO MPOLECY, LEHTPAIbHUM
€JIEMEHTOM MapKETHHTOBOi AISUTHHOCTI 3aJIMIIAETHCS TOBAap ab0 IMOCIyra, IO 3aJ0BOJIbHSE MOTPEOH
CIOKMBAYIB.

daxiBIl BUIUISIFOTH IIICTh OCHOBHHUX KOHIICTIII MapKEeTHUHTY, KOJKHA 3 SKHX BIAMOBI/Ia€ TIEBHOMY
eTary PO3BUTKY PHHKY

Tabmuusg 1 — EBonronis KOHIEN1i MapKeTUHry [2]

Konnenist OCHOBHI NPUHIMITN IHcTpyMeHTapiii
BupoOuunua abo | OpieHrauis Ha TOBapH, sKi | MiHiMi3allis BUTPAT,
BJIOCKOHAJTIOBaHHS HIUPOKO MOIIMpeHi i | MiABUIIEHHS POIYKTUBHOCTI

npoBeneHHs (1860- 1920 pp.) | mpomaroTbest 3a JOCTYIMHHMH | TIpalll i 00CsATIB BUPOOHHIITBA
[[IHAMHU B YMOBaX, KOJIU MOTTHT
TIEPEBUIITYE TTPOTIO3UITIS




ToBapna a6o | OpieHrariiss Ha BUPOOHUIITBO | PO3BUTOK 1 BIIOCKOHATFOBAHHS
BIOCKOHAJIOBAaHHA  TOBapy | SIKICHUX TOBapiB 1 | BIacTUBOCTEH TOBapy
(1920-1930 pp.) BJIOCKOHAJTFOBaHHS

CIIO)KUBYNX BJIACTUBOCTEMN

TOBApY
30yroBa abo iHTeHCcHikallii | ArpecuBHA noinituka | OnrtuMizamist  AUCTPUOYIIIT,
koMmepiiHuX 3ycuwib (1930- | mpomaxis 1 aKTUBHE | PEKJIaMH, arpeCUBHI MPOJIAXI,
1950 pp.) NPOCYBaHHS MPOIYKII Ha | THCK Ha CIIOKMBaya

PHUHOK, IHTCHCUBHUIA

PO3BUTOK 30yTOBOI MEpexKi
Tpanuiiiina abo | Jlocmimkenass  motped 1 | [HCTpyMEHTH CTpaTeridyHoro
mapketuHroa (1960- 1980 | moTpe® WiNbOBUX pHUHKIB 1 | MAPKETUHTY,  ONEpPAaTUBHUN
pp.) 3aJI0BOJICHHSI CIIO)KMBAYIB | KOMIUICKC MapKETHHTY,

OuTbII e€(EeKTUBHUMH, HIK Yy
KOHKYPEHTIB, ClIoco0aMu

JIOCIIIIPKEHHS CIIOKUBAYA

CowianbHO-eTUYHA
(1980-1990 pp.)

BupoOHUIITBO 3 ypaxyBaHHSIM
noTped CIOKUBAYiB 1 BUMOT
CYCIIBCTBA, JOCIIHKCHHS
COLlAJIBHUX 1 EKOJIOTTYHUX
HACJIIJIKIB 1X BUPOOHUIITBA U

Kommuiekc MapKETUHTY,
NOCIIKEHHS COLIAJIBHUX 1
€KOJIOTIYHHUX HACHIJKIB Bij
BUPOOHMIITBA W CIIO)KWBAaHHS
TOBApIB 1 MocCiIyr

CHIO)KMBaHHS
MapkeTuary BigHOcMH abo | BupoOuunrBo  ToBapiB i | Meromu KOOpJUHAIII1,
MapKETHUHTY  B3aeMOii (3 | MOCIyr, IO 3aJ0BOJIBHSIOTH | IHTErpamii W  MEpEeKHOro
1990 pp. mo TenepimHiii yac) | COXKKBadiB 1 MapTHEPIB TIO | aHATI3Y, KOMILJIEKC
Oi3HECY 3 BUKOPHCTaHHSM | MAPKETUHTY
METOLIB KOOpIMHAI1,
iHTerpamii ¥  MEepeKHOro
aHajizy

[ToctynoBa Tpancdopmallisi MApKETUHIOBUX KOHIICTIIIIH CIIpHsiia 3MIIIEHHIO aKIIEHTY 3 BHYTPIITHIX
OpoOIEeCiB MIMPUEMCTBA Ha B3AaEMONII0 3 KIieHTaMH. B ymoBax mio6amizanii Ta pO3BUTKY
1HQOpMaLIHHUX TEXHOJNOTIM MiANPUEMCTBA 30CEPEKYIOTbCS Ha CTBOPEHHI1 JOAAHOI BapTOCTI IS
cnokuBada. CyyacHi KOHIIEMNLIi MapKeTWHTY BKJIOYAIOTh Taki Miaxoiu, sk relationship marketing,
service-dominant logic Ta iHTerpoBaHi MapKETUHIOBI KOMYyHiKaIii [3].

ITpote Bci 111 3MiHU HE yCYyBatOTh (yHAaMEHTaIbHOI poJii ToBapy (a00 MOCIYTH), SKMH 3aJIUIIA€THCS
KIIFOUOBHM €JIEMEHTOM MapKEeTHHTOBOro 00MiHy. Came HaBKOJIO HbOTO OyAYIOThCS CTpaTerii OpeHAUHTY,
MO3UI1I0HYBaHHs, KOMYHIKaIliil Ta yIpaBIiHHS JOAIbHICTIO CIIOXKHBAYIB.

Takum 4MHOM, XO04a MAapKETUHIOBI KOHIIEMIIli MOCTIHHO €BOJIOLIOHYIOTh, aJalTyIOunCh 10 3MIH
COL1aTbHO-€KOHOMIYHOTO CEpPEOBHIIA Ta TEXHOJOTIYHOTO MPOTPecy, OCHOBOIIOIOKHUM 3aTMIIAE€THCS
CTBOPEHHSI Ta MPOCYBAHHS KOHKYPEHTOCIIPOMOXKHOTO TOBapy, SKHUH BIJAMOBIJAE OYIKYBaHHSAM 1
norpedam pHHKY.

ToBapHa mosiTHKa € BaXJIMBUM €JIEMEHTOM MapKETHHIOBOI JiSUIBHOCTI MiJMPHEMCTBA, OXOILIIOE
(dopMyBaHHS TOBAapPHOTO ACOPTUMEHTY, MOIUQIKAIII0 ICHYIOUMX BHPOOIB, 3HATTA 3 BHUPOOHMIITBA
3acTapllux TOBapiB Ta 3amyck HOBUX NMpoaykTiB. d. KoTnep TpakTye MOHATTS «TOBapHa MOJITHUKa» 5K
Y3TO/DKEHHS PillIeHb, SIKi CTOCYIOTHCSI OKPEMHUX TOBAPHUX OJAMHUIb, TOBAPHOTO ACOPTUMEHTY 1 TOBApHOI
HOMEHKJIaTypH [4].

OcHOBHI eTany po3poOKK TOBAPHOT MOJIITHKH BKJIIOYAIOTH!

—acOpPTUMEHTHA KOHILIETLs MiJMPUEMCTBA il METOI0 € OpIEHTYBAaHHS MIJNPUEMCTBA Ha BUITYCK
TOBapIB, sIKI OyyTh MaKCUMaJIbHO BIJANOBIJATH PI3HOMAHITHOCTI Ta CTPYKTYpPl MOMHUTY KOHKPETHOTO
CIOKMBaya.

—pO3po0OKa KOHIIETIii HOBOTO TOBapy MiAMPHEMCTBA, KA MOJISTAE B OMUCI BCIX MTOKA3HUKIB TOBAPY,
a TakoXk HabOpy MOMKJIMBUX BUTOJ, SIK1 BIH MOXKE 1aTH KIHLIEBOMY CIIOKHBavy.



—®opmMyBaHHS TOBapHOIO IUIaHy |5, 6].

OCHOBHI acIeKTH MPOAYKTOBO-OPIEHTOBAHOT MOJIEIIL:

—1HBECTHIIIT Y JOCTIPKEHHS Ta PO3POOKH ISl CTBOPEHHS IHHOBAIIMHUX TIPOITYKTIB

—(opMyBaHHS CHIIBHOTO OpEHIY Ta ITiIBUIIEHHS JIOSUIBHOCTI CTIIOKHBAYiB

—BHUKOPUCTAHHA CTpaTerii nudepeHialii Ta CerMeHTarii puHKy.

Jlnst Gi3Hecy, OpIEHTOBAHOTO Ha MPOAYKT, PO3BUTOK TOPTOBUX MAPOK € MPIOPUTETHUM 3aBIAHHSIM.
BoHu BKJIamaroTh 3HAuHI peCypcH B MAapKETHHI, OPCHIMHI Ta KOMYHIKaIlil0 31 CIOKHMBa4aMmH, 1100
chopMyBaTH MO3UTUBHUH IMIK CBOIX TOBApIB.

BucHoBku

EBonrornisi MapKeTMHTOBUX MIiAXOAIB JEMOHCTPYE TMepexia Bix BHpPOOHMUYOI cTparerii o
IHTETPOBaHOI MAapKETHHTOBOI TapaJUurMH, IO BPaxoBye TOTPEOM CIOXKMBaYiB, I1HHOBAIll Ta
JIOBTOCTPOKOBI B3a€MOBITHOCHHHM. MapKEeTHHTOBa TOBapHa TOJITHKA 3QJHUINAETHCS KIFOYOBUM
(dhakTOpoM YCIIXy MiAMPUEMCTBA, 3a0€3MEUyHOUN HOTO0 KOHKYPEHTOCITPOMOXKHICTh Ta aIalTAIIIIO 10 3MiH
PHHKOBOTO cepefoBuIIa. B cydacHMX ymoBax eQeKTHBHE IO€IHAHHS TPAJUIIMHAX Ta HOBITHIX
KOHIIETIII MAPKETHHTY € 3al0OPYKOK0 CTAJIOr0 PO3BUTKY Ta 3MIITHEHHSI PUHKOBHX TTO3HUIIIH KOMITaHiH.
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